
1.   Have a listing or buyer consultation......................................................  

2.   List a sellable property .....................................................................................

3.   Show homes............................................................................................................

4.   Write an offer..........................................................................................................

5.   Call and talk to 3 past clients .......................................................................

6.   Call or see 2 expireds or FSBO’s .................................................................

7.   Call 20 people.........................................................................................................

8.   Knock/pop-by 25 doors (1-2 hours)...........................................................

9.   Send 5 personal handwritten notes........................................................

10.  Hold an open house...........................................................................................

11.   Lead follow-up (30-60 minutes) ................................................................

12.   Attend an event with 10+ people ..............................................................

13.   Hand out 10 business cards..........................................................................

14.  Share your results on social media..........................................................

MENU for Real Estate Success
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Below is a menu of action items to help you plan a super productive day. 
This business is hard and yet it is also simple if you have a plan. Follow the plan and 
achieve the goals that you have set. Select the items you will do from the menu each day.

Commit to earning 30 points every day!
POINT VALUE


